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Q: I fi nally sold my home 
after two years on the market. 
A couple of months ago, I pur-
chased and paid cash for a new 
home for about $400,000. I am 
70 years old with no debt. I own 
two commercial properties in 
Augusta, Ga., and I receive rent 
from each of them, along with 
my social security check.

I have been a real estate agent 
in Atlanta for the past 40 years; 
however, my income in this fi eld 
is now limited. I have about 
$300,000 to invest and don’t 
know where to put my money.

Also, would you advise me 
to do owner fi nancing on my 
commercial buildings, as my 
tenant is interested in buying 
them from me. I worry that my 
tenant might predecease me 
and I’d end up without monthly 
income.

A: Congratulations on your 
successful real estate invest-
ments and the management of 
your fi nances. We’re not regis-
tered investment advisors, so we 
can’t tell you specifi cally what to 
do with your money.

What we would suggest is 
you make an appointment with 
a fee-only fi nancial advisor. You 
should discuss your monthly 
income needs with a fi nancial 
planner and come to agreement 

as to where you should put your 
money and over what term to 
keep it safe for future use. You 
want to hire someone for a 
fl at fee that you pay separately 
from any investment commis-
sion the advisor may make 
down the line. That way, you 
know the advice you receive 
won’t be based on the advisor’s 
self-interest.

The stock market is quite 
volatile these days, and if you 
place all of your money in a 
single stock or even in an index 
fund, you might fi nd that you’ve 
lost a considerable amount of 
money at the point where you 
need the income to live on.

And if you want to put the 
money into bonds or treasuries 
and you don’t want risk, you’ll 
fi nd that the interest rate paid 
on the highest quality income 
assets is quite low. In addition, 
you take the risk that bond val-
ues go down if interest rates go 
up. While it does not seem that 
interest rates will go up in the 
near future, they do fl uctuate 
from day to day; if on a given 
day you need your money, you 
may fi nd that the value of your 
bonds have gone down.

Given the current state of real 
estate, you’d have to tell me that 
the value of your commercial 
buildings is rather high to want 
to sell them now. If the value 
of the buildings is based on the 
income you are receiving, and 

that value is in line with what 
you’d expect to get for them now 
or over the next couple of years, 
you could consider selling them.

However, if you sell them 
with either seller fi nancing or on 
an installment basis, you have to 
consider what the sale will do to 
your federal income taxes. If you 
sell them outright and you have 
a huge profi t, you might have a 
huge tax liability to pay the fed-
eral government. On the other 
hand, if you sell them on an 
installment basis, you can spread 
out the pain of the sale from a 
federal income tax perspective 
over the years.

However, it’s always wise to 
get a sizeable amount of cash 
up front when you either sell a 
property with seller fi nancing 
or on an installment basis. If the 
buyer can put down 30 percent 
or more, you have less of a risk 
that the buyer walks away from 
the purchase, and you then have 
the costs of foreclosing or get-
ting your property back.

Given your fi nancial pic-
ture, if you did get that kind of 
money from the sale, you’d have 
to decide what to do with it. If 
you put it in the bank and get no 
interest, that money isn’t work-
ing for you. From an investment 
perspective, if the return on your 
cash in the buildings is higher 
than what you would get with 
that money in the bank, invested 
in stocks or in bonds, you could 

say that you might be better off 
invested in the buildings (as 
long as they are rented).

If you believe there is a high 
risk that you could lose this ten-
ant and would lose your rental 
income, then you’d have to con-
sider how fast you could replace 
your tenant. If you think that 
replacing the tenant would be 
easy, your risk of keeping this 
investment goes down. If the 
risk of losing the tenant is high 
or fi nding a replacement ten-
ant would be diffi cult and take a 
long time, your risk of keeping 
this investment goes up, as you 
would continue to have expenses 
and no income coming in.

Those are all issues you 
should discuss with a fi nan-
cial planner. Again, a fee-based 
advisor is preferable. You need 
someone who is objective and 
who can help to protect you on 
the downside while identifying 
opportunities for some revenue 
down the line.

Such an advisor might tell 
you to hold on to your buildings, 
to keep a fair amount of assets 
in money market funds, and to 
invest a bit in some bonds while 
risking a small amount in equi-
ties. That’s my guess — but I’d 
love to hear what advice you get.
Ilyce R. Glink’s latest book is “Buy, Close, 
Move In!” If you have questions, you can 
call her radio show toll-free (800-972-
8255) any Sunday, from 11 a.m. to 1p.m. 
EST. Contact Ilyce through her Web site, 
www.thinkglink.com.
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Meet The RREEAALLTTOORR

Michele Greenberg
Re/Max Main St. Realty
Moorestown, NJ MMaaiinn  SStt..  RReeaallttyy

Office: 856-866-2525 ext. 222
Cell: 856-404-3614
www.michelecansell.com MeetMeet

Where did you grow up?
I grew up in Cherry Hill, but I lived in Marlton 

for 15 years and moved to Tabernacle four years 
ago.

What do you like most about living in 
our area?

I love the fact that so many different towns in 
our area have their own personality and charm. 
From Main Street in Moorestown to the Pine 
Barrens...there is something for everyone! Being 
so centrally located to Philadelphia, New York 
and shore destinations is a fantastic benefi t to 
residents as well.

What do you enjoy doing in 
your free time?

I enjoy spending most of my 
free time with my family, especially 
watching my sons’ baseball games. 
I also enjoy watching movies, read-
ing and cooking...I love trying to 
recreate dishes from The Cooking 
Channel and Food Network!

How long have you worked 
in real estate?

I started my real estate career 
the last quarter of 2005 and have 
been a Re/Max agent most of my 
career.

What is your specialty?
I try not to focus on only one 

aspect of real estate. I enjoy devel-
oping relationships. Having said 
that, I specialize in anything from 
condos to luxury estates. The 
condo buyer will one day be mov-
ing into their fi rst home and may 
also refer a friend, family member 
or colleague that has different real 
estate needs as well. For me, it’s all 
about the relationship building and 
creating lifetime clients.

What is the most challeng-
ing/gratifying aspect of your 
work?

It can be challenging to work 
with clients that are about to lose 

their home due to economic factors 
outside of their control. It can be 

quite emotional for them, but I try to look at it 
as getting them quick closure in a bad situation 
and that hopefully I will have the chance to work 
with them again during happier times. The most 
gratifying aspect would defi nitely be working 
with fi rst time homebuyers. There is such excite-
ment and enthusiasm at the prospect of owning 
your fi rst home, and it is an opportunity for me 
to make this a positive and memorable experi-
ence for them by answering all of their questions 
and guiding them through the process. It’s won-
derful to be a part of someone’s life at such an 
exciting time and then meet up again years later 

to move them up into their next home!

Describe the most unique property you 
have listed or sold.

A few years back I listed a turn-of-the-cen-
tury estate overlooking a golf course. The archi-
tecture and craftsmanship was truly amazing. 
On the fl ip side, I also sold a condemned bank 
owned property that had graffi ti on the walls and 
a family of cats that took up residence inside...
that was pretty unique as well!

Name one tip for someone looking to 
buy or sell a house.

Try to remove all emotional ties and view 
the sale or purchase of a property as a business 
transaction. It is one of the most important busi-
ness decisions you will make in your lifetime, so 
do your research and enlist the help of a great 
Realtor to help you navigate through the process.

What is needed for home prices to fully 
recover?

Unfortunately, there is still quite a backlog 

of foreclosures and short sales that have to be 
cleared out in order for prices to recover. The 
good news is that in our part of the country, 
home prices remain stronger than regions to the 
west and south. Obviously, the unemployment 
rate must drop to create more qualifi ed buyers.

Why should clients choose you for their 
real estate agent?

I am a full time Realtor and have been an 
NJAR Circle of Excellence Recipient continu-
ously since becoming a Realtor. My background 
is from corporate America where I functioned as 
a sales manager for a hotel chain. My family was 
involved in the construction industry, so I under-
stand both construction and how to successfully 
market or negotiate a sale. For me, real estate 
isn’t a career, it’s part of who I am...there is no off 
button, there is a constant interest and excite-
ment in every aspect of what I do and in those 
I represent. Learn more about me and read my 
testimonials at www.michelecansell.com!

Michele Greenberg

Risk involved in selling commercial 
property now, might be better to hold

Prudential Fox & Roach, 
Realtors salutes sales associates 
in the  Medford Home Market-
ing Center for being offi ce lead-
ers for the month of July, 2011. 

Valerie Bertsch has been 
recognized for Listings and 
Volume.  Licensed since 1993, 
Bertsch, broker, CBS, GRI, Fine 
Home Specialist, e-Certifi ed, is 
a recipient of the NJAR Distin-
guished Sales Club, Gold and 
Silver Awards.  She is a 21-year 

resident of Medford Lakes.  
The Birnbohm Group, 

consisting of Connie Glass-
Birnbohm and Don Birnbohm, 
has been recognized for Units. 
Licensed since 1986, Connie 
Birnbohm, broker associate, 
GRI, CRS and Don Birhbohm, 
licensed since 2003, are recipi-
ents of the Circle of Excellence 
and President’s Circle Awards.  
The Birnbohms are longtime 
residents of Marlton, NJ.  

PFR Medford honors associates

611 Devon Rd., Moorestown, NJ

B.T. EDGAR & SON
27 East Main St., Moorestown, NJ 08057

856-235-0101

$220,000  

GGRREEAATT  VVAALLUUEE
Why pay rent when you could own
this 3 bedroom, 1 bath updated
home? The renovated kitchen offers
new cabinets, granite counter &
upgraded appliances.  Complete
with wood floors, newer windows &
sun porch. DDiirr..::  Camden Ave. to N.
Shirley, Right on Devon.

OPEN HOUSE
Sunday, August 21st                      1-3:00 PM

11006600  RRoouuttee  220066  BBoorrddeennttoowwnn,,  NNJJ  0088550055

Very well maintained colonial on
large lot. Bright kitchen, hardwood
floor and some carpeting.
Immaculate.

9977  AAttllaannttiicc  AAvvee,,  CCoolluummbbuuss,,  NNJJ  0088002222
OOPPEENN HHOOUUSSEE  SSuunnddaayy,,  AAuugg..  2211sstt from 11--33ppmm

DDiirreeccttiioonnss:: In the center of the 
village of Columbus.

Office 660099--229988--55660000

$$119999,,000000
Listing Agent: John Imlay

Falconer
Bell&Realtors

ERA Statewide Realty
709 Stokes Rd,

Suite 201 Medford, NJ 08055
609-714-0050

sjproperties@comcast.net
Each office independently owned

You are invited to a Double Header this weekend.
Take your pick of Saturday or Sunday or stop in both days.
This home is located on one of the best streets in the 
community. In fact, it is the only house located on this
street. The home backs to wooded privacy and has a trail
that will lead you down to a small canal. What a great
place for a cup of coffee and a good book. This 2-Bedroom,
1 1/2 Bath home is fresh and ready for a new owner.
Hurry and you can still pick out your choice of carpeting.
Directions: Route 70 East to Leisuretowne entrance.
Huntington to left on Dorchester. Second left is Edinburgh
Lane. Home on corner.
All of this for a bargain price of $89,900.

Anne Parker

OPEN HOUSE
Sunday

August 21st

2:00 pm  -  4:00 pm
2 Edinburgh Lane

Leisuretowne
Southampton, NJ

Energy efficient windows, doors & siding (check).
Oversized, fenced & landscaped yard (check). Large
formal Living Room with marble surround fireplace
(check). New Kitchen with cherry cabinets, grantie
countertops, complete stainless steel appliances
(check). Recessed lighting, new chandliers & ceiling
fixtures (check). Dining Room with built-in serving
station/bar (check). Family Room & Bonus Den/Study
(check). 2 1/2 bathrooms. All completely remodedled
w/ new cabinets, sinks, fixtures, toilets, tub/showers
& ceramic flooring (check). New paint, new carpets,
new heating, new central air, new roof, new driveway.
(CHECK!) This beautiful Colonial is perfect! Available
for you & your family to "check" it out today!
Directions: Van Sciver Parkway to Southampton 

OPEN HOUSE SUNDAY, AUGUST 21ST     1-4PM
76 Southampton Drive, Willingboro, NJ

621 Beverly-Rancocas Road
Willingboro, NJ 08046

609-877-9000


